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All landing pages are
NOTperceivedequal

Themore information you give,
the better quality leadyou get



Landing Page Sgueeze Pages
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% How much is your home worth?
s ? ...get instant property value now!
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Sgueeze Pages are like 24/7

Information gathering machines




Lead Generation is the Key
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In other words:

To turn one from a curious person to a prospect in yoL
database depends on you providing them something
Interest ¢ in exchange for their contact information!



The Power of SQUEE
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Pain Points
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Priorities



Anxieties
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ODbjections



How do they talk about their
problems



Thelr concerns,
Theirstories,
Thelrwords.
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True or False:

out all of | buyer & loan
programs in Torrance,
A\
\ v/

What drives people to sell homes by themselves?
(FSBO) Is it worth it?

and Sellers Based on Need.

Zillow Uses A Variety Of Tools To Generate Leads. Are You?



You've heard it's a seller's market. Is that good or bad for you?

[0 Scary—it means you'll have to sell your house yourself without a real estate agents help.
[ Good~it means there are more home buyers than sellers in your area.

[ Bad~it means there are more home sellers than buyers in your area.
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What does it mean to sell your house 'as i

") You have as many days to sell the house as you have lived in it

7] Youll do whatever the buyer wants o get the house to sell.

7] You won't make any major repairs to your house~the buyers get exactly what they see.

How do you figure out what price to put on your house?

[0 You consult with a real estate psychic to find the magic number.
[0 You take the price you paid for it then add an additional 10% per year you've owned it
[0 You take the price you paid for it, and tack on the full price of any modifications or home improvements you've made.

[0 You and your real estate agent look to comps, short for “comparables; the sales price of similar homes in your area.

Please share this quiz to view your results.
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Generate Curiosity
Set the agenda

Lead the conversatior
Determine a problem
Offer a solution
Create a lead.
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Attract Connect Engage Delight




Key Factors of a&Squeezd’age

V Know your customer avatar

V Know what their challenges/ opportunities/
dreams are

V Know what they WANT

V Think about where you ultimately want to lead
them



Best lead magnet design

V Tailored to one very specific need/ challenge
Tallored to specific customer avatar

Offers high perceived value

Digestible in a few minutes
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Naturally leads to the next steps in your prospect
nurturing
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Capture
Leads and

Create Convert
Squeeze

Pages
targeting
Determineyour yOUI‘ niChe

segment(Buyers,
sellers,e.t.0




Schedule
a demo

www.socialmediasensation.com

O m mishael@socialmediansation.com

WWW.SOCIALMEDIASENSATION.COM




